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Fixed-rate mortgage trend

1 yr ARM 3.24% $717.19
5/1 ARM 3.33% $725.35

15 yr fixed 3.39% $1,170.66
30 yr fixed 4.28% $814.60
15-yr fixed
30-yr fixed
1-yr ARM
5-yr ARM
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On mySA.com/RealEstate we have your
home search covered. Go online to find more
listings and search for homes for sale in
San Antonio and surrounding areas.

June San Antonio-area home sales statistics
This is the most recent sales information provided by the San Antonio Board of Realtors MLS. Each area’s statistics
cover a broad region (as determined by SABOR), and specific numbers will vary from neighborhood to neighborhood.
Also, some factors can skew figures for median sale price or price per square foot. For example, if a builder begins
selling new homes in a previously undeveloped area, prices can rise quickly. The sale of a large property can have the
opposite effect, substantially reducing the price per square foot

Sale
Median price/ New Active Pending Days on

Area Year Sales sale price sq ft. listings listings sales market

Sale
Median price/ New Active Pending Days on

Area Year Sales sale price sq ft. listings listings sales market

22 2013 17 $51,700 $51 17 92 19 60

2014 14 $48,800 $41 20 81 14 62

23 2013 34 $126,700 $73 29 101 25 81

2014 26 $160,000 $95 57 114 35 39

24 2013 19 $175,000 $104 33 259 19 207

2014 19 $176,700 $96 26 223 18 179

25 2013 59 $308,800 $142 101 364 38 93

2014 59 $280,600 $146 81 361 50 135

26 2013 124 $272,500 $123 224 773 109 98

2014 156 $255,000 $122 235 792 108 89

27 2013 199 $189,600 $95 251 697 160 85

2014 198 $189,400 $95 262 671 168 64

28 2013 51 $244,600 $112 58 195 22 64

2014 47 $218,800 $113 75 199 50 68

29 2013 17 $182,500 $93 47 126 22 187

2014 25 $132,500 $82 43 123 19 94

30 2013 33 $132,500 $86 40 194 19 135

2014 27 $178,300 $92 39 199 33 150

31 2013 39 $177,500 $112 45 341 32 120

2014 49 $172,500 $119 54 368 30 141

1 2013 186 $187,100 $87 282 683 184 78

2014 199 $191,800 $91 363 874 204 67

2 2013  104 $131,800 $70  165 360 134 67

2014 114 $131,400 $76 166 395 98 45

3 2013 140 $137,700 $75 146 266 108 50

2014 125 $143,200 $82 151 252 101 30

4 2013 151 $155,000 $85 145 276 98 64

2014 95 $163,900 $88 164 247 93 29

5 2013 59 $246,400 $115  77 182 51 108

2014 51 $221,400 $116 71 166 47 41

6 2013 85 $278,800 $125 106 217 50 70

2014 7 $284,700 $123 131 224 60 56

7 2013 36 $56,700 $47 43 139 28 63

2014 26 $60,000 $53 44 112 26 71

8 2013 39 $95,000 $65 43 141 39 65

2014 35 $102,500 $70 46 134 29 50

9 2013 57 $117,500 $108 68 180 61 60

2014 46 $123,000 $121 70 173 40 568

10 2013 151 $329,500 $119 160 624 109 100

2014 123 $352,600 $119 215 728 101 79

11 2013 14 $170,000 $104 8 35 9 105

2014 10 $275,000 $163 11 34 9 141

12 2013 13 $26,900 $28 17 60 15 78

2014 11 $50,000 $46 21 63 9 24

13 2013 59 $293,800 $171 90 263 65 83

2014 80 $319,400 $157 85 229 68 57

14 2013 112 $165,300 $83 127 201 82 47

2014 105 $177,100 $85  128 195 82 24

15 2013 94 $120,700 $69 129 240 67 49

2014 87 $130,700 $79 92 169 82 37

16 2013 89 $130,600 $68 148 312 88 53

2014 100 $140,700 $76 138 301 100 59

17 2013 110 $113,300 $60 128 348 130 79

2014 78 $125,400 $68 165 346 82 65

18 2013 311 $261,200 $106 376 959 262 83

2014 278 $292,900 $109 417 1,017 232 70

19 2013 54 $70,000 $52 61 190 31 67

2014 48 $81,200 $64 46 146 38 65

20 2013 25 $122,500 $70 52 128 25 84

2014 25 $125,000 $81 42 159 26 68

21 2013 18 $80,000 $60 28 87 21 48

2014 13 $55,000 $49 30 73 20 64
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Determining if an adjustable
rate mortgage is right for you
By Shari Biediger

There was
a time when
adjustable
rate mortgages
were the
answer for
many homebuyers
to rising rates and
costs. Almost 1.95
million homeowners
had adjustable rate
mortgages during the 2009
U.S. Census.

With fixed rates where
they stand today, however,
lenders say they’ve seen a
significant decrease in adjustable
rate mortgage loan closings.

And yet they have their place in
today’s home-loan market.

“Recently, I had a young,
professional couple buying their
first home. Both were in fields
that would yield significant pay
increases in the future,” says Scott
Cummins, production manager and
senior loan officer at Cornerstone
Home Lending. “An adjustable
rate mortgage made sense as they
could apply additional payments
early on to student loans and
then aggressively pay down the
mortgage as their income rose.”

He adds that they had done their
homework and had a plan – key for
anyone who thinks an adjustable
rate mortgage (ARM) might work
for them.

“If you understand how your
ARM works, you can prepare and
anticipate those changes,” explains
Cummins. “The rate is calculated
by taking the base rate or Indexed
Rate (LIBOR, COFI, Treasury) and
adding the markup or margin.”

For instance, if your Index is
LIBOR and the current rate is 1.50

percent, then you would
add your margin
– let’s say 2.25
percent. Your new
effective rate would
be 3.375 percent.

If you are on a 5/1
ARM, then your rate

will adjust once per year
after the fifth year, making

payment number 61 the
one you would want to be

prepared for.
As in the case of the young

professional couple, ARMs
make sense for consumers

with changing income,
such as physicians,
attorneys and
accountants. They

opt for a lower house
payment early on,

through the ARM, knowing
they can pay the loan down as their
career progresses and income
goes up.

But an ARM also works well for
buyers who expect significant pay
increases in the future or who
know they will own the home
for less than five years, such as
military or people who relocate for
work often.

Despite the large military
presence in San Antonio, however,
ARMs are not as popular as
in other places, according to
Cummins. “With a lower cost of
living and average home price
point, the payment associated with
the average-priced home is well
within the purchasing power of the
median household family income.

“In addition, the local market
has a high level of military influx,
making the fixed-rate VA product
very attractive.”

No matter where you buy,
adjustable rate mortgages aren’t

what they used to be thanks to
Dodd-Frank regulations meant
to protect consumers. Gone are
interest-only mortgages and short-
term ARMs, such as six-month, one-
year and three-year terms. Gone
are negative amortizing and balloon
mortgages.

Also, with the recent quantitative
easing from the Federal Reserve,
and their purchase of mortgage
backed securities, the spread
between a 30- or 15-year fixed rate
and a 5-year adjustable mortgage
is just not high enough to attract
most borrowers, says Cummins.

“With the overall feeling that
rates will rise in the future, most
are opting for a fixed rate with the
safety of a static payment, over the
risk of higher payments down the
road,” he said.

Last year, he met a visiting
retired couple on a fixed income
who was so worried about an
impending rate increase on their
adjustable rate mortgage they
spent the days leading up to their
daughter’s wedding here “lugging
around their loan papers” to
discuss with Cummins.

“It turned out that they had
plenty of room in their household
budget for a rate increase. But,
more importantly, they learned that
their ARM would actually adjust
down,” he says.

“Once the color returned their
faces, I sent them on their way to
enjoy the big day.”

For more information about
adjustable rate mortgages, talk to
a financial planner or visit www.
federalreserve.org.

Bankrate offers an Adjustable
Rate Mortgages chart at
http://www.bankrate.com/
calculators/mortgages/adjustable-
rate-mortgage-arm-calculator.aspx

mySA.com/RealEstate

Golf course living 
offers country 
club lifestyle

Paradise awaits at 
Cordova on
Canyon Lake

Is an adjustable
rate mortgage 
right for you?

Spruce up exterior 
trim to improve 
curb appeal

RESALE 4

Greg Krivac GENERAL MANAGER
(210) 250-2352   GKrivac@express-news.net

Luci Condra ACCOUNT EXECUTIVE
(210) 250-2305   LCondra@express-news.net

Heather Hitsman ACCOUNT EXECUTIVE
(210) 250-2306   HHitsman@express-news.net

Lisa Anne Starr INSIDE SALES REPRESENTATIVE
(210) 250-2375   LStarr@express-news.net

Kimberly Zavala ACCOUNT EXECUTIVE
(210) 250-2313   KZavala@express-news.net

Raymond J. McCutcheon EVP OF ADVERTISING & MARKETING

Charlotte Aaron DIRECTOR OF CLASSIFIED ADVERTISING

Angela M. Williams NICHE PUBLICATIONS EDITOR

LUXURY HOMES 7

FINANCIAL 2

INCREASE HOME VALUE 6

http://MYSA.COM/REAL
http://mySA.com/RealEstate
mailto:GKrivac@express-news.net
mailto:LCondra@express-news.net
mailto:HHitsman@express-news.net
mailto:LStarr@express-news.net
mailto:KZavala@express-news.net
http://www.federalreserve.org
http://www.federalreserve.org
http://www.bankrate.com/calculators/mortgages/adjustable-rate-mortgage-arm-calculator.aspx
http://www.bankrate.com/calculators/mortgages/adjustable-rate-mortgage-arm-calculator.aspx
http://www.bankrate.com/calculators/mortgages/adjustable-rate-mortgage-arm-calculator.aspx
http://mySA.com/RealEstate
http://Bankrate.com



